
Statistics are based on Corcoran Group’s monthly signed contract data, with the exception of “Number of Contracts Signed” and Inventory figures. 

All material herein is intended for information purposes only and has been compiled from sources deemed reliable. Though information is believed to be correct, it is 
presented subject to errors, omissions, changes or withdrawal without notice. This is not intended to solicit property already listed. Equal Housing Opportunity. The 
Corcoran Group is a licensed real estate broker. Owned and operated by NRT LLC.

Condominium Market Snapshot
April 2019 condominium sales were level with last year at 414 contracts signed, the first time since September 2017 that sales have not 
fallen versus the previous year. Average and median price statistics for all condos declined across the board. Average price fell a 
significant 16% annually, its deepest drop in more than a year. Average price per square foot followed, declining 11% year-over-year to 
$1,998 per square foot. Median price fell much less, but still contracted 2% annually. Drops in price figures are attributable to fewer sales 
over $5M. By bedroom type, studios saw a 58% increase due to two high floor sales that skewed figures upward; new development sales 
caused a 2% uptick in one bedroom price per foot; two and three bedrooms saw losses with sales occuring in less-prime locations versus 
last year. Listed inventory rose a minimal 1% year-over-year to 4,170 units, the smallest increase since July 2017. Nevertheless, average 
days on market rose another 7% while the difference from last ask to sale deepened by half-a-percent to an average of 4.2% off last ask.
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Market Wide Summary
In April 2019, condo and co-op sales were level or higher compared to last year. Condominiums saw stable activity compared to last 
April, while co-ops saw a substantial double-digit increase in contract activity. Price statistics diverged for each product type, however. 
Overall condo average and median price figures moderated versus last year as the number and market share of sales over $5M declined. 
Co-op average and median price, however, increased  year-over-year  as sales over $2M improved. Both condos and co-ops saw average 
price per square foot decline versus a year ago as buyers, on average, chose more space over prime locations. Listed inventory grew by 
just single digits, a relatively limited increase compared to more than a year of double-digit growth. Average days on market rose for 
condos, but declined for co-ops. Average negotiability deepened for both product types versus April 2017.
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Cooperative Market Snapshot
Co-op contracts signed expanded a significant 23% annually to 665 sales, the best month for co-op sales since May 2018. Average and 
median price figures increased 13% and 17%, respectively, due to an increase in sales over $2M versus last year. Average price per 
square foot, however, dropped 12% to $1,087 per square foot, as the average size of apartments that sold in April grew by double-
digits, yet were unable to command a similar price per square foot compared to last year. Unlike condos, all bedroom types saw 
average price per square foot decline, particularly three bedrooms which fell 22% year-over-year with sales occurring at less-
expensive properties offering space for a value. Average days on market declined 8% to under 100 days, despite a 5% increase 
in listed inventory. The difference from last ask to sale still deepened, however, with the average co-op discount to an average at 2.9% 
below last ask.
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Statistics are based on Corcoran Group’s monthly signed contract data, with the exception of “Number of Contracts Signed” and Inventory figures. 

All material herein is intended for information purposes only and has been compiled from sources deemed reliable. Though information is believed to be correct, it is 
presented subject to errors, omissions, changes or withdrawal without notice. This is not intended to solicit property already listed. Equal Housing Opportunity. The 
Corcoran Group is a licensed real estate broker. Owned and operated by NRT LLC.
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Negotiability varies significantly by price point in Manhattan, with discounts increasing at higher price points. Compared to last 
year, discounts were deeper for the under $1MM, $3MM to $5MM, and $5MM+ price ranges. The $1MM to $3MM price range, 
surprisingly, averaged a 2.9% discount in April 2019, which was quite a bit lower than the 3.5% discount on average experienced last 
year due to a handful of multiple offer situations that counteracted the typical discount. The $5MM+ price range features the deepest 
discounts, with April 2019 sales averaging a 7.5% discount from last ask to sale.
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Manhattan Monthly Snapshot
MANHAT  TAN TOTAL INVENTORY

Total Manhattan inventory reached 8,413 units by the end of April, up just 2% year-over-year, the smallest increase since July 2017. The 
condo market, which has particularly high supply, saw a nominal 1% versus a year ago. Co-ops saw inventory rise a larger 5%, but this was 
still a relatively limited increase compared to double-digit gains experienced over the last fifteen quarters. Townhouse inventory was stable.

Statistics are based on Corcoran Group’s monthly signed contract data, with the exception of “Number of Contracts Signed” and Inventory figures. 

All material herein is intended for information purposes only and has been compiled from sources deemed reliable. Though information is believed to be correct, it is 
presented subject to errors, omissions, changes or withdrawal without notice. This is not intended to solicit property already listed. Equal Housing Opportunity. The 
Corcoran Group is a licensed real estate broker. Owned and operated by NRT LLC.
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